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Micro vs VSE vs SME

IFC AMSME Definition

MSME Loan Size Proxy

INDICATOR EMPLOYEES TOTAL ASSETS USS ANNUAL SALES USS LOAN SIZE AT ORIGINATION
Micro enterprise <10 <5100,000 <5100,000 =%10,000

Small enterprise 10-49 5100,000 - < 33 million %100,000 - =< 53 million =<5100,000

Medium enterprise 50-300 33 million -513 million %3 million -315 million <51 or $2 million[1]

What do VSEs need?

VSEs need many services —insurance, saving, etc. However, lending for short- and long-
termis top priority

Credit

1.  Fastdecision-making on credit

2.  Solutions for working capital financing and/or investments

3.  Higherloan limit

4.  Lower requirements in terms of collateral and cash based analysis

Non-Credit

1.  Simple solutions for deposits and cash management

2. Insurance

3.  Non-financial services to increase their access to market opportunities

Informa

Figure &: Services that are mostly required by VSEs

Short term loans

Long term loans

Deposits
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Leasing

Transfers and payments
Owerdrafts
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IFC’s MSME Experience

IFC’s Reach Survey indicated that 304 of IFC’s financial institution clients globally received financing for MSME-related activities.
Microfinance reach in 2018: 51 million micro loans totaling US$75 billion

SMEreachin 2018: 8 million SME loans totaling US$360 billion

Among the 157 clients that provided data for micro loans to women-owned enterprises, 68% of their micro loans were directed to women.
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IFC and World Bank Resources on MSMEs

LEVERAGING DIGITAL
FINANCIAL SOLUTIONS

TO PROMOTE FORMAL BUSINESS PARTICIPATION
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https://www.ifc.org/wps/wcm/connect/d2ec8f55-7c0d-439c-aae4-aa5e5f693ca1/VSE_Preliminary_Report_Online+Version.pdf?MOD=AJPERES&CVID=lqUR1K5
http://documents.worldbank.org/curated/en/486541556177550649/Leveraging-Digital-Financial-Solutions-to-Promote-Formal-Business-Participation
https://asomicrofinanzas.com.co/wp-content/uploads/2019/pdfs/MIs%20Serving%20Very%20Small%20to%20Small%20Enterprises%20in%20LAC-Final-LatestFinal.pdf
https://www.worldbank.org/en/topic/financialsector/publication/whats-happening-in-the-missing-middle-lessons-from-financing-smes
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Ant Financial provides inclusive digital financial services

Digital Financial Services

® Founded in 2014, Ant Financial is the largest fintech

= Powered by mobile internet, big data, and cloud computing technology,
Ant Financial is dedicated to using technology to provide inclusive financial
services

= Access to finance is a major challenge for MSMEs in China; 70% of MSMEs
and 70% percent of women entrepreneurs have difficulty accessing finance

m 3-1-0 - Reduced transaction costs and speed of loan processing for MSMEs.

Lo Big Data can provide reliable information based on actual payment history,
thereby providing lenders with new opportunities to expand their customer
base

* = While collateral provides comfort to lenders, relying on it for lending
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IFC's RECENT WORK ON VSE IN THE MENA REGION

3 full-scale engagements (VSE product development) and 2 VSE assessments

Tunisia

Morocco

Libya
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. Attawfi ENDA

Full VSE product VSE Assessment, loan
development files, mrktg, training

Palestine Labanon

Afghanistan
Iraq Iran
Jordan Kuwait Pakistan
Bahrain
Egypt Qatar
UAE
Saudi Arabia
Oman
Tamweelcom
VSE Assessment only
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1. Al Kuraimi,

2. Al Amal
Full VSE product
development
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IFC Partnerships with Global Fintechs

Serving Micro-, Very Small-, Small Enterprises

New financial regulations allow fintechs in the US, Europe, (and China) to provide
financial services directly to customers’ mobile wallets
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Germany-based fintech
received NBFC license for
digital lending in India
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US-based fintech partners
with Fls to provide
alternative data for digital
lending

branch

Silicon Valley fintech uses
a smart phone app to
provide loans in African
and Asian markets




